low-vollage systems.”

The more expensive line-vollage sys-
tems are also seeing an increase in pop-
ularity. More and more landscape
designers, architects and contractors are
looking Lo add line-voltage systems to
large projects at the front end. In the
1980s and carly
1990s, lighting was
often an alterthought
(or not thought ol at
all).

Beiscer says land-
scape architeets and
design/build compa-
nics are more cducat-
cd today about land-
scape lighting than
they were 10 years
ago. Many prolession-
als now understand
that it’s financially
responsible and more
efficient, from a con-
struction standpoint,
to offer clients light-
ing packages during
the landscape planning process. “In 10
years, the recognition ol the importance
of ptanning for landscape lighting has

come a long way,” he says. “The highly
professional landscape companices rec-
ognize the need to plan for lighting sys-
tems and their power requircments at
the front of the project. This also helps
the homeowner get the most from their
landscape budget.”

Night Light’s aim is to “‘enlighten”
consumers as well as industry profes-
sionals by offering educational presenta-

tions to landscape contractors. The com-
pany’s principals, Beiser and Dean
MacMorris, have conducted workshops
and scminars at The Morton Arboretum
in Lisle and the Chicago Botanic
Garden in Glencoe.

As with any landscape or outdoor
trend, the popularity of land-
scape lighting stems from an
cducated customer. Call it the
HGTYV and Martha Stewart
syndrome. “Clients today are
so much more sophisticaled,”
Beiser says. “Twenty years
ago, it you talked to a client
aboul lighting, they would
have just said, “That’s inter-
esting.” Today, many clients
have alrcady thought about
the different types of lighting
before we even suggest the
idea. They understand
uplighting and they have seen
various fixtures or configura-
tions in magazines, on televi-
sion and in neighbor’s yards.”

Whether it’s Jow-volt-
age or line-voltage, it scems like land-
scapc contractors will be lighting the
way for years to come. 98
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LANDSCAPE ILLUMINATION

Night Light, Inc.
Landscape llumination

148 Eisenhower Lane North

Lombard, IL. 680148
B830-627-1111

F B830-629-0879
www.nightlightinc.net

For Those That Appreciate
The Difference !

¢ Transform your landscape into a soft ambiance of
understated elegance during the evening hours.

¢ Create drama with delicate moonlight shadows
filtered through the trees onto your patios, pool
decks, walkways, landscape and driveways.

e \When nighttime falls use light as a paintbrush to

enhance the beauty of your landscape while also

providing safety and security.

e Tell the landscape story after dark by providing a
visual harmony between the key site and landscape

elements.
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Lighting the Way —

Landscape lighting is a bright spot in the industry

by Michelle Byrne Walsh

The green industry is
as much a slave to “fashion” as any
other. Now, water gardening is very
stylish, as is perennial gardening,
Japanese gardens, and Old World-look-
ing pavers and retaining walls. Another
trend (but not a (ad) is landscape light-
ing. Since the early 1990s, lighting pro-
jects and sales have increased regularly.
Professionally designed and installed
landscape lighting is a “beacon” on the
landscape horizon, and it seems to be
getting brighter and brighter.

This is a trend seen across the coun-
try. According to an article in the April
2002 issue of Lawn and Landscape mag-
azine, “*A recent Lawn and Landscape
online poll suggested that most compa-
nies that offer lighting services find it a
growing part of their business. Sixty-
cight percent of respondents said the
profit center is increasing, while 32 per-
cent said they expect the service to
remain steady. Another 26 percent [of
respondents who did not offer lighting]
will consider adding
the service this
year.”

Landscape
lighting, on aver-
age, costs about 15
percent of the total
landscape bill. So
for example, a
$10,000 landscape
might require a
$1,500 lighting
scheme. Likewise,
a $100,000 project
could encompass a
lighting system
totaling $15,000.

Line voltage versus low voltage

There are two distinct kinds of land-
scape lighting systems: low voltage and
line voltage. The low-voltage systems
usually use 12 to 15 volts and require
the use of a transformer, which reduces
a building’s electricity from 120 volts to
about 12 volts. The wires that power
low-voltage systems are usually buried
withoul the protection of conduit or
PVC piping — similar to TV cable.
Many of the do-it-yourself kits sold at
home improvement and hardware stores
are inexpensive low-voltage systems,
Landscape contractors can purchase
high quality, commercial-grade fixtures
and transformers {from wholesale suppli-
ers. Typically, it is the low-voltage sys-
tems that landscape contractors offer as
an add-on service.

Line-voltage systems, on the other
hand, are directly connected to a build-
ing’s 120-volt main electrical system,
similar to an interior ceiling lamp. The
underground wires of a line-voltage sys-
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tem are prolected by heavy-gauge galva-
nized steel or PVC conduit, and can
cover longer distances than similar low-
voltage configurations. They can also
handle brighter lights, such as those
designed to light public areas. Line-volt-
age systems must adhere to local, state
and federal electrical codes and can only
be installed by a licensed electrician.

Times and lighting have changed

Ten years ago, many landscape light-
ing professionals argued that line-volt-
age lighting was the preferred way o
achieve high quality systems. Today,
low-voltage lighting is now professional
grade and is the [astest growing segment
of the lighting industry.

Lighting contractors have found that
using a combination of low vollage and
line voltage can be useful. Mitchell
Beiser, president of Night Light, Inc.,
Lombard, says, “In the past few years,
we have found the need to be able to put
together a lighting system for clients’
necds that might be
low voltage, might
be line voltage, or
might be a combi-
nation. In the past,
we often just
installed one sys-
tem or the other.
Now we find it
bencficial to look
at the situation and
to offer a system,
or combination ol
systems, that is
appropriate.”

Night Light
also recently began
offering clients

annual maintenance contracts
on their company-installed
lighting systems. “Anything
outside, no matter how fine
or well made, needs mainte-
nance, especially in a grow-
ing environment like the
landscape. We have a pro-
gram we call PMP, for Preven-tive
Maintenance Program. Every spring or
late winter, we go out and do preventive
maintenance, such as inspecting and
cleaning — whatever it takes to warran-
ty that system for another year. Ninety
percent of our clients are in our mainte-
nance program,” Beiser says.

These preventlive maintenance efforts
greatly extend the life of a low-voltage
syslem, he says.

The quality and sclection of low-
voltage fixtures and transformers have
improved dramatically in recent years,
which has further fucled their populari-
ty. “The changes in the quality of the
fixtures have been remarkable,” says
Ken Baxter, outdoor lighting specialist
at Phoenix Irrigation Supply, Inc.,
Wheeling, a wholesale supply company.
He notes that copper and brass fix(ures
are now available in a multitude of
styles. Only a [ew years ago, designers
were mostly limited to aluminum fix-
tures. The newer fixtures also have com-
poncents that make them casier (o install
and maintain.

Baxter says 99 percent of the land-
scape lighting sales at Phoenix Irrigation
Supply are for the low-voltage systems
and components. “The quality of prod-
uct has improved significantly in the last
10 years, specifically in terms of styles
and durability.”

Beiser agrees. “We have put together a

collection of fixtures that we use here in

the Chicagoland area that are consider-
ably different from those that you buy
from California or Florida companies,
which are designed for moderate temper-
atures. In past years, fixtures that didn’t
hold up in our climate were a problem,
and the low-voltage fixtures were getling
a reputation for being cheap or being a
disposable item.

“Now we have designed fixtures of a
commercial line-voltage quality that we
use in our low-voltage systems,” Beiser
says. “It’s made a huge difference, and
if they are maintained by us, we can
warranty them for life.”

Low-voltage transformers have also
been improved, Baxter says. Many of
them feature “plug in” timers or photo-
cells in addition to other technical inno-
vations. “In the past, there were only
12-volt transformers. Now we have
‘multitap transformers’ available. These
offer higher voltage settings. You can
stil get the standard 12-volt setting, but
you can also gel a 13-, 14- or 15-voll
setling, which helps increase the dis-
tance of the cable run or the wattage on
a run.” In addition, the selection and
rated hours ol the lamps (light bulbs)
have been improved within the past
decade.

Baxter adds that manufacturers offer
up to 10-year warranties on the fixtures
and lifetime warrantics on transformers.
Components such as the brass and cop-
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per fixtures and stainless steel
transtormers have greatly
improved the durability of low-
voltage systems.

The increase in low-voltage
lighting products and quality is
mainly due to competition
among manufacturers to ofter
the best product, Baxter says. “We carry
five lines of lighting, and there are other
lines available through other suppliers in
the area. So there is quite a large selec-
tion available to the contractor.”

Learning to light

As the quality and availability of
low-voltage lighting has increased, more
landscape contractors are offering it to
clients. “More landscape contractors are
installing lighting, or have become
aware of it as an additional scrvice o be
offered to increase their sales,” Baxter
says. “So our client base has increased
considerably.”

He adds that Phoenix Irrigation
Supply’s lighting seminars are well
attended. “Design/build landscape con-
tractors and designers want to learn
more about landscape lighting. Today,
more landscape contractors are
installing lighting in-house. These are
contractors that offer landscaping, hard-
scaping, and now, low-voltage lighting.”

Another change since the 1990s —
Chicago area municipalities are writing
rules and regulations concerning land-
scape lighting. Beiser says, “Now, most
villages follow national electric codes as
a basc. Bul some villages, like Lake
Forest and Highland Park, have adopted
guidelines that a contractor must follow
beyond the national clectrical codes.
Some towns require permits to install



